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AHHOmayus. B cmambe uccnedyromcs HayuoHarbHble 0CcobeHHocmu eedeHuss 0enloeblX Nepe208opos 6 KOHmekcme
MEXKYIbMYPHOU KoMMYyHUKayuu. AkmyanbHocmb pabomb! obycnoeneHa uHmeHcugukayuel Mex0yHapOOHbIX »9KOHOMUYECKUX
OMHOWeEHUl U Heobxodumocmbio nNpedomepalieHusi MEXKYIbMYyPHbIX KOHGAUKMOB,  CNnOCOOHbIX \HE2amugHO NoBIUSMb Ha
donzocpoyHoe compydHudecmeo. Llenb uccnedosaHusi — meopemuyecku 060CHO8amb U cucmeMamuauposamsb HayUOHabHbIe
CMUIU Nepe20s8opo8 No KIYesbIM napamMempam. Ha 0CHOBe CpasHUMENbHO20 aHanu3a U Knaccugukayuu, a makxe UsyyeHus
mpydos [. Xogpcmede (kynbmypHble usmepeHus) u O. Xomna (meopus. KynbmypHbIX KOHMEKCMOB), 8bIfgeHb! nimb 6a308bIx
napamempog Ofisi CPABHEHUS: KOMMYHUKaUUOHHbIL cmumb, no0xo04K NPUHSMUIO PeweHul, OMHOWEHUE KO 8peMEHU, 3HayeHue
OmHoweHul u cmeneHb ghopmansHocmu. B pabome npedcmaelieHa cpasHUMESbHas, Xapakmepuemuka namu HayUOHambHbIX
cmuneli (amepuKkaHCKoeo, aHenulickozo, ¢hpaHuy3CKoeo, HEMEUKO2O U SNOHCKO20), OeMOHCMpUPYowas UxX NpuUHYuUnUanbHbie
pasnuyus; om npsmoll, HUSKOKOHMEKCMHOU KoMMYyHUKauuu U 6bicmpo2oUHOusUdyanbHo20 npuHsmus peweHul 6 CLUA do
8bICOKOKOHMEKCMHOU, HENpsAMOU KOMMYHUKaUUU U KOAMEKMUBHO20 KOHEEHCYCHO20 npouecca 8 SnoHuu. AHanua nokasas, Ymo
nomeHyuanbHbie UCMOYHUKU  KOHGD/IUKMOB B03HUKalom U3-3a.  HecognadeHus oxudaHull: Hanpumep, amepukaHcKkas
NPAMOIUHEUHOCMb MOXem 80CNPUHUMambCA Kak epybocmb, a snoHckas MednumernsHoCmbs — Kak HeaghghekmusHocmb. Ha ocHoge
meopuu Xoghcmede makxe paccMOMPEHO NOOXEHUE cmpaH No napaMempam «UHOUSUGYanu3m — KOLEKmUSU3M» U «OuCmaHyus
enacmuy. CoenaH 861800 0 Heobxodumocmu adanmalyuu KOMMYHUKaUUOHHO20 Cmusisi, yyéma KyrmbmypHbIX 0cobeHHocmel u
cobnodeHus: 0enosoeo amukema 0ns.ahekmusHo20. MEXKYIbMYpPHOR0 e3aumodelicmeusi. PaspabomaHrHas Knaccugbukayus
umMeem npakmuyeckyro UeHHocmb 0151 MEXOYHapOOHbIX. MEHEB)KEPOB U-CNEYUanuUCcmos No MEXKYIbMmypHOU KOMMyHUKaYUU.

Kntoyeenble cnosa: MexkymbmypHas KoMMyHUKaUUs, 0e108ble NEPE208OPLI, HaLLIOHabHBIE CMUIU, Ky/bMYPHBIE USMEPEHUS,
KOMMYHUKaUUOHHbIe MOGenU, NPUHSIMUE pew eHul.
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Abstract: This article examines national characteristics of business negotiations in the context of intercultural communication. The
relevance ofithis work is determined by the intensification of international economic relations and the need to prevent intercultural
conflicts that could negatively impact long-term cooperation. The purpose of the study is to theoretically substantiate and systematize
national negotiation styles according to key parameters. Based on a comparative analysis and classification, as well as a study of the
works of G. Hofstede (cultural dimensions) and E. Hall (cultural context theory), five basic parameters for comparison were identified:
communication style, approach to decision-making, attitude to time, the importance of relationships, and the degree of formality. The
paper presents a comparative analysis of five national styles (American, English, French, German, and Japanese), demonstrating their
fundamental differences: from direct, low-context communication and rapid individual decision-making in the United States to high-
context, indirect communication and a collective consensus process in Japan. The analysis revealed that potential sources of conflict
arise from misaligned expectations: for example, American straightforwardness can be perceived as rudeness, while Japanese
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slowness can be perceived as ineffectiveness. Based on Hofstede's theory, the countries' positions on the individualism-collectivism
and power distance dimensions were also examined. A conclusion was reached regarding the need to adapt communication styles,
consider cultural specifics, and adhere to business etiquette for effective intercultural interaction. The developed classification has
practical value for international managers and intercultural communication specialists.

Keywords: intercultural communication, business negotiations, national styles, cultural dimensions, communication models, decision-
making.

BBegeHue.

AKTyanbHOCTb  TEMbl  UcCnefoBaHus  0BYCroBreHa  MHTEHCUBHBIM( . pa3BUTUEM
MEXOYHaPOAHbIX 3KOHOMUYECKMX OTHOLUEHWA W YBEMWUYEHWEM KONMUYECTBA MEXKYSbTYPHbIX
KOHTaKTOB B OM3Hec-cpeae v nonutuke. HenoHMMaHme HauMoHasnbHbIX 0COBEHHOCTEN BEREHNS
NeperoBOpOB MOXET MPUBECTU HE TOMbKO K UX HEYAOBMETBOPUTENBHOMY Pe3ysibTaty, HO U K
[ONTOCPOYHLIM HeraTBHbIM MOCNEACTBUASAM NS [enoBOro COTpyAHWYecTBa. B 'ycnosuax
rnobanu3aumn 3HaHUs B 0BnacT MEXKYNbTYPHON KOMMYHMKALMW CTAHOBATCS KPUTMYECKM
BaXHbIMW ANt AOCTUXXEHNS yCrexa Ha MexayHapoaHOM YPOBHE.

Llenblo  uccnepoBaHns  ABNSETCA  TEOpeTMyeckoe 0BOCHOBaHWE  HaLMOHasbHbIX
0CODEeHHOCTEN BEieHWS MePEroBopoB 1 UX cUCTEMATM3aLMUSA NO KNYEBLIM fapaMeTpam.

3agavamu uccnegoBaHus SBNAKOTCS:

1. AHanus TeopeTnyeckon 6asbl Hay4HbIX TPYA0B B.0OAACTV MCCNEAoBaHMS KYNbTYPHbIX
0CcobeHHOCTEN KOMMYHMKALMW BO BPEMS NEPErOBOPOB.

2. BobisBneHne ¥ XxapaKTepucTuka KntoueBbIX MapaMeTpoB HaLMOHANbHbIX CTUNEN
BeJeHVs NeperoBopOoB.

3. PaspaboTtka knaccudukauu HaLWOHAMbHbLIX  CTUNEe BeOEHWs NeperoBopoB U
BbISIBIIEHWE MOTEHLMANBHBIX UCTOYHUKOB MEXKYNbTYPHbIX KOH(IMKTOB.

Matepuanbl 1 MeToAbl UCCNEAOBAHMA.

B kayectBe OCHOBHbIX. METOLOB»MCCNELOBaHNA NPUMEHEHbI METOL CPaBHUTENbHOMO
aHanusa U knaccudukaumn. ns JOCTMxeHWS uenu paboTbl Obln NpoOBEAEH aHanu3
COBPEMEHHbBIX Hayu4HbIX NyBrvkaLum /poccuiickux M 3apybexHbix aBToOpoB B obnacty
MEXKYSTbTYPHON [KOMMYHMUKaLW 1. AEN0BbIX neperoBopoB [1-8]. TeopeTnyeckon OCHOBOWA
ncenegosanmsa nocnyxunu pabotel . Xogctene no KynbTypHbIM U3MepeHusaM 1 3. Xonna no
TEOPUU KyNbTYPHBIX KOHTEKCTOB [2, J)].

OcHoBHas YacTb. PesynbTaThl UCCneaoBaHus.

Ha HayanbHOM STamesuccnenoBaHus, UCMONb3YS aHanu3 TeopeTnyeckon 6asbl, Bbinu
BbISBNEHbl. KMAKOYEBblE MapaMeTpbl AN CPaBHEHUS HAUMOHANbHbIX CTUNEN BedeHWs
NeperoBOpOB:  KOMMYHUKALMOHHbIA CTUMb, MOAXOLA K MPUHATUKO PELLUEHW, OTHOLIEHWE KO
BPEMEHM, 3HaYEHMe OTHOLLEHMN U CTeneHb popmanbHOCTU. CucTemaTn3aumns HaumoHanbHbIX
CTUMeN No 3TUM napameTpam npegcrasneHa B Tabnuue 1.

Tabnuua 1 - CpaBHUTENbHAA XapakTepUCTUKa HaUMOHANbHbIX CTUNEN BeAeHUs

neperoBoposB
MapameTp AmepukaHc-kun  AHrnuinckun  ®paHuy3cKui Hemeukun AnoHckun
CTUIb CTUIb CTUNb CTUIb CTUNb
KommyHuka-  [lpsmas, Henpsivas, MonspHas, [Mpsimas, Bbicoko-
umns HW3KOKOH- BEXNMBas normyHas TOYHas KOHTEKCT-Has,

TEKCTHad Hernpamasa
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MpuHatue BbIcTpoe, MeaneHHoe, MepnnexHoe, MeaneHHoe, OyeHb
peweHun WHOMBMAaYanb- KOHCEHCyC- nepapxuyHoe CUCTEMHOE MeZJIEHHOE,
Hoe Hoe KONNeKTVB-
Hoe
OTHoleHue InHeHoe, 'Mbkoe [MonuxpoHHoe Crporo Linknuyec-koe,
KO BPeMeHH “Bpems-aeHbri” NnHeHoe [01rocpoy-
Hoe
3HaveHue Huskoe CpepHee CpenHee Huskoe Kpntunuecku
OTHOLUIEHUH BbICOKOE
®opmanb- Huskas YmepeHHas Bbicokas Bbicokas OuyeHb
HOCTb BbICOKas

cTouHuK: pa3paboTaHo aBTOPOM Ha OCHOBE UCTOYHUKOB [1, 3, 4, 6, 7]

AMepUKaHCKUN CTWUSb XapaKTepu3yeTcs nparmMaTiu3aMoM W OpueHTaluen Ha pesynbTar.
Meperosopiymkn 13 CLUA npegnoymtaroT npsmyto KOMMYHUKaUutO, ObICTPbIE PeLIeHuUs I LieHAT
ahpekTMBHOCTb.  OTHOLLEHWS HOCSAT  MHCTPYMEHTambHbIA  XapakTep, (hopManbHOCTb
MUHUManbHa. KoveBon npuHumn - "Bpems-aeHbrn” [1, ¢. 45].

AHIIMUCKUN  CTUNb  OTNIMYAETCH  HEMPAMOWA KOMMYHWKaLMEN W CTPEMSIEHMEM K
KOMMPOMMCCY. AHITIMYaHE LieHAT BEXIIMBOCTb, CAEPXKaHHOCTL UHOMOP. PELLIeHNs NpUHUMAITCS
nocre TwartenbHOro 06CyXAeHMs, OTHOLIEHUS UMEIOT 3HAYEHME, HO HE ABNAKOTCS KPUTUYHBIMU
[3].

®paHLy3CKU CTUNb XapaKTepu3yeTCs JIOMMYHOCTbIO apryMeHTauuMn U yBaXEHWEM K
nepapxuu. ®paHuysckue neperoBopLMKM YacTo \BCTynaoT B [febaTbl, OTCTamBas CBOI
nosuuuto. MpoLecc NPUHATUS PELLEHNA MOXeT BbITb ANUTENbHBIM, Tak kak TpebyeT ogobpeHns
Ha BbICLUEM YpoBHe [4, c. 112].

HemeuUkun CTUNb OTAMMAETCS CUCTEMHOCTBIO U TLATENbHOM NOArOTOBKOA. Hemubl
LIEHAT TOYHOCTb, MYHKTYarnbHOCTE W, CreaytoT npaeunamM. KoMmyHukaums npsimas, Ho Gonee
(hopmasbHasi, YeM-y-amepukaHLeB. PeLleHns NpUHUMAKOTCS Ha OCHOBE AeTanbHOro aHannaa
[6].

ANOHCKUIA CTUMb NPEACTaBNAET BbICOKOKOHTEKCTHYHO KYNbTYPY, FA€ KPUTUYECKN BaXHOE
3HAYEHNE ~ UMEIOT . MEXIIMYHOCTHbIE OTHOWEHMSA.  ANOHUbI  MPEANOYUTaT  HEMpsAMYo
KOMMYHUKaLMIO, \MPOLECC NPUHATUS PELUEHUA MOXET OblTb OYeHb ANUTENbHbIM U13-3a
HeoBbX0AUMOCTI AOCTMXKEHUS KOHCEHCYCa. PopManbHOCTL M cobmoeHre NpoToKona KpaiHe
BaXHb! [7].

B xope paboTbl Takke Bbina msyyeHa Teopus KynbTYpHbIX 3mepeHuit . Xodctege.
Mexoas na atoro yganock paspabotatbb CXEMY, AEMOHCTPUPYIOLLYIO NOMOXEHWE UcenegyeMblX
CTPaH 10 NapaMeTpaM "MHAMBKUOYaNM3M-KonnekTusnuam" u "guctaHums snactn” (PucyHok 1).
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Ky/ibTYpHbIE N3MEPEHWNA: MHAUBUAYAIN3M U ANCTaHUWA BNacTun

AnoHus
80 A ®
®paHuua
2 o
< 70 -
'_
[9)
[e]
I
S
5_60—
@®©
o
repMaHusa
> 501 o P
|
£
8 CLUA
T 40 1 e}
[ BennkoppuTtaHus
3 °
n
2 30
=
'_
[8)
(o)
=
mzo_
N
=
=
I
©
5 10
=
=
0
0 20 40 60 80

NHanBnayannsm - KONNEKTUBU3M (Bbiwe - bornee I/IH,EI,VIBI/ID,yaJ'IVICTI/I‘-IHO), %

PucyHok 1 - lonoxeHne cTpaH no napameTpam UHAMBUAYaNU3Ma u AMCTaHLMM BNACTH
no . Xopectene
McToyHmk: no [9]

Kak nokasbiBaeT pucyHok. 1, CLIA n BenukobputaHus [eMOHCTPUPYIOT BbICOKME
nokasaTenu UHOMBMAyanusMa, B TO BPEMS Kak ANOHWUS 3aHUMaET NPOMEXYTOYHOE MOSTOKEHME,
a OpaHuus n F'epMmaHns UMEKOT yMepeHHble nokasatesun. 1o napameTpy AUCTaHLMM BacTy
®paHumna 1 ANOHMS NOoKa3blBaT BbICOKME 3HAYEHUS, YTO OTPAXAETCH B UX MEPapPXUYECKMX
CTPYKTYPax NPUHATUS PELIEHMA.

Mcxoos M3 pesynbTaToB aHann3a M3YYeHHbIX JaHHbIX O KyMbTYPHbIX OCOBEHHOCTSX
BeJleHs MePeroBopoB, y4anoch OnpeaenuTh, YTO NOTEHLMasbHbIe UCTOYHUKN MEXKYTTbTYPHbIX
KOH(DSIMKTOB BO3HWKAKOT MpWU  B3aUMOAEUCTBUAW  MPeLCTaBUTENed  pasnnyHbiX  CTUMEN.
Hanpumep, NpsMOAMHENHOCTb aMepUKaHLEB MOXET BOCTIPUHUMATLCS SNOHLAaMK Kak rpybocCTb,
a MeJJIeHHOE NPUHSATUE PeLLEHN ANOHLAMM MOXET BbI3blBaTb PA3ApaXeHne Y aMepuKaHCKuX
MapTHEePOB. HemeLKas CUCTEMHOCTb MOXET KOH(IMKTOBATbL C (hpaHLy3CKON NONEMUYHOCTBIO,
a aHrnuieckas Henpsimas KOMMYHUKaLMS MOXET BbITb HEBEPHO UCTOSKOBaHa NpeAcTaBUTENSMM
APYrUX KynbTyp.

BbiBogbl. [poBegeHHOE MUCCeaoBaHMe nokasaso, YTO HauuoHarbHble CTUIN BEAEHUS
MeperoBopoB MMEIT CUCTEMHbIE Pa3nuyuns, 00YCNOBREHHbIE KyNbTYPHbIMU OCOBEHHOCTAMM.
BbISIBNIEHHbIE  3aKOHOMEPHOCTW  MO3BONSKOT  MPOrHO3MPOBATb  NOTEHUMANbHbIE  30HbI
KOHCSIMKTOB M paspabaTbiBaTb CTpaTernv Ans ux npegoTepaLleHus.
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Ons  3hdeKTMBHOTO  MEXKYMbTYPHOTO  B3aWMOLENCTBUS  Heobxoaumo:  u3yyatb
KynbTYpHbIE OCOBEHHOCTM MapTHEPOB MO MeperoBopam; afanTupoBaTb KOMMYHUKALMOHHbIN
CTWb K KYNbTYPHOMY KOHTEKCTY; MPOSBMATL YBaXEHWEe K HaUMOHanbHbIM TpaguumaM K
[eNoBOMY 3TUKETY; Y4YUTbIBATb Pa3nuynsa B NOAX0AaX K MPUHATUIO PELLEHWUIA U OTHOLLEHMIO KO
BPEMEHM

Pa3paboTaHHas Knaccuukauns HauMOHamnbHbIX CTWUNeid BeAeHWs NeperoBopoB
NpeacTaBnseT NpakTUYeCcKy LEHHOCTb NS MEeXAyHapO4HbLIX MEeHeXepoB, AMUMIIOMAaTOB W
BCEX CnewLuanucToB B 06nacT MEXKYbTYPHON KOMMYHUKaLWMM.

CnMcoK MCTOYHMKOB

1. Lewis, R.D. When Cultures Collide: Leading Across Cultures / R.D. Lewis. - 3rd ed. - Boston: Nicholas Brealey Publishing, 2018.
- 560 p.

2. Hofstede, G. Culture's Consequences: Comparing Values, Behaviors, Institutions and"Organizations Acrass, Nations / G.
Hofstede. - 2nd ed. - Thousand Oaks CA: Sage Publications, 2001. - 596 p.

3. A Guide to British Business Culture and Etiquette [Electronic resource] // Business Insider. =,2021. - URL:
https://www.businessinsider.com/guide-to-british-business-culture-etiquette (nara,obpattienus: 20.11.2023).

4. KyaHeuoB, /1.H. CoBpeMeHHbIN 3TUKET 1 MpoTokon BegeHust neperoBopos /W.H. KysHeloB. - M.: N3gatenbctBo «3Akemoy, 2019.
-320c.

5. Hofstede Insights [Electronic resource] // Country Comparison Tool. - 2023. - URL: https://www.hofstede-insights.com/country-
comparison/ (aata obpaiienus: 20.11.2023).

6. Schroll-Machl, S. Doing Business with Germans / S. Schroll-Machl. - Gottingen: Vandenhoeck & Ruprecht, 2017. - 228 p.

7. Nardon, L. Managing in a Global World: Japanese Communication Style in Business /'tzNardon, R.M. Steers // The Culture
Exchange. - 2019. - Vol. 5. - P. 45-59.

8. Mscoepnos, C.IM. OcHOBbI KPOCCKyNbTYPHOTO MeHe@KMeHTa: Kak BECTU BU3HeC ¢ NpeacTaBUTENSMI LPYruX CTPaH U KynbTyp /
C.IN. Macoegos. - M.: leno, 2018. - 256 c.

References

1. Ignatova E.V. Gastronomicheskij turizm: uchebnoe posobie [Gastronomic tourism: a textbook]. Saint Petersburg, Lan' Publ.,
2022. 208 p. (In Russ.).

2. Kotler F., Kartadzhaya H., Setiavan.A. Marketing 4.0: Brend, kommunikacii, klientskij opyt [Marketing 4.0: moving from traditional
to digital]. Moscow, Jeksmo Publ., 2021.352 p. (In'Russ.).

3. Moiseeva N.K., Rozhkov A.Ju. Strategicheskoe upravlenie turistskoj destinaciej [Strategic management of a tourist destination].
Moscow, Jurajt Publ., 2021. 467 p. (In Russ.).

4. Pan'shin A.V. Gastronomicheskij brending territorij [Gastronomic branding of territories]. Marketing i marketingovye issle dovanija
[Marketing and Marketing'Research]. 2022. Ne. 3. Pp. 198-207. (In Russ.).

5. Pinegina T.V. Imidzh regiona: strukturai tehnologii formirovanija [The image of the region: structure and technologies of
formation]. Vestnik Moskovskogo universiteta. Serija 12. Politicheskie nauki [Bulletin of Moscow University. Series 12. Political
sciences]. 2018. No. 4. Pp..54-67. (In Russ.).

6. Sakajan M.A.; Pshenichnyh Ju.A. Event-menedzhment v turizme: organizacija gastronomicheskih festivalej [Event management
in tourismi‘organization of gastronomic festivals]. Moscow, Infra-M Publ., 2019. 192 p. (In Russ.).

7. Tarasenko V.V: Psihologija potrebitel'skogo povedenija v turizme [Psychology of consumer behavior in tourism]. Saint
Petersburg, Piter Publ:, 2020. 288 p. (In Russ.).

8. Cvetkov P.V. Agroturizm: ot teorii k praktike [Agritourism: from theory to practice]. Moscow, KolosS Publ., 2021. 304 p. (In
Russ.).

9. ShamsHina Ju.S; Storitelling v marketinge: kak rasskazyvat' istorii o svoem brende [Storytelling in marketing: how to tell stories
aboutyyour brand]. Prakticheskij marketing [Practical Marketing]. 2020. No. 5. Pp. 34-41. (In Russ.).

10. Schmitt B.H. Experiential Marketing: How to Get Customers to Sense, Feel, Think, Act, and Relate to Your Company and
Brands. New York, The Free Press, 2020. 288 p.

11. Rota Agro. (n.d). Home [Official company website]. Retrieved November 14, 2025, from https://rota-agro.ru/

WHepopmayus 06 asmope

E.B. lMoHomapeHko — 6akanasp no HanpaeneHuto «Peknama u cesiu ¢ 06ujecmeeHHOCMbI0»

E.V. Ponomarenko - bachelor's degree in Advertising and Public Relations



https://rota-agro.ru/

