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AHHomauyus. [laHHasi cmambs nocesweHa 8onpocam cpasHUmeIbHo20 aHanu3sa aggpekmusHocmu push- u pull-
cmpameauti npo08LXeHUs1 NPOdYKUUU 8 azpoMapKemuHae 84/CMosusX PaccUliCkoeo azponpoMbILLITEHHO20 KOMNIIEKCa.
PaccmompeHbl  meopemuko-memoQonioeuyeckue  OCHOBbI  NPUMEHEHUs — cmpameeull  «npomarkusaHus» U
«8bIMms2usaHUs», 8bISIBNIEHBI UX NpeuMywecmsa U o2paHu4eHus.e ceameHmax B2B u B2C. Ha npumepe K «@ocAzpo»
u MK «3koHusa» nposedeHa amnupuyeckas OUeHKape3ynbmamueHOCMU YyKasaHHbIX Cmpameaull no cucmeme
KOMUYeCmeeHHbIX U KadyecmeeHHbIX uHAukamopos (ROMI oxeam KaHarnos, ydepxaHue KiueHmos, yeHosas npemusi).
YcemaHoeneHo, ymo push-cmpameausi obecneqyusaem 6onee Bbicmpbill 8038pam MapKemuH208bIX UHEeCmuyull U
8bICOKYI0 KOHBepcuto 8 B2B-ceameHme, moeda kak pull-cmpameaus hopmupyem ycmolqusyto UeHOo8yr npemuro u
nosinbHocme 8 B2C. ObocHosaHa uenecoobpa3Hocmb sHedpeHus adanmugHol aubpudHol Modenu aepomapkemuHaa,
coyemarowell  QOMUHUPYIOWYI0  cMmpameauro.. ¢ daeMeHmamil . npomuUBoNoIoxHo20 nodxoda. Paspabomatbi
npakmu4eckue pekoMeHOayuu no onmumMu3ayuU MapkemuHao8sIx akmusHocmel azpapHbix npednpusimuli ¢ NPO2HO30M
9KOHOMUYECK020 aghghekma. Pe3ynbmambi uccriedogaHusi Mo2ym bbimb UCNOMb308aHb! azpapHbiMu npednpusimusmu
0151 No8bIWeEHUS 3GhheKmMUBHOCMU MapKemUH208bIX cmpameauli U yKpensieHust KOHKYPEHMHbIX No3uyud.

Knioyeebie cnoea: “acpoMapkemuHe, =~ push-cmpameaus,  pull-cmpameaus, 2ubpudHas  Modesb,
agponpombIuwineHHb It komnnekc, ROMI, ducmpubyuus, 6peHo, yugpposusayusi AlTK, K «@ocAepor, MK «3koHugay.

Ans yumupoearus: Komvuccaposa Kupa OmutpuesHa CPABHUTESIBHAA SOPEKTUBHOCTb PUSH- U PULL
CTPATET B ATPOMAPKETUHIE: AHAJTN3 POCCUNCKMX ATPOMPOMBILLIEHHBIX KOMMAHWI/ Komuccaposa
Kvpa Omurpuesnall Arpagopcaint. 2026. Ne 1— Capatos: OO0 «LleCAunn»,2026. — 1 anektpoH. ont. auck (CD-ROM). -
3arn. caTUKeTKM Ancka.

BnazodapHocmu: Asmopki ebipaxatom 6nacodapHOCMmb HaydHOMY pykosodcmey U Konnezam Kagedpb!
mapkemuHea PIAY-MCXA umenu K.A. Tumupsizesa 3a MemoOonozau4yeckyto no00epxKy uccredosaHus.

duHaHcupoeaHue: uccredosaHue nposoduIock 3a cyem cobcmeeHHbIX cpedcme asmopos.
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Abstract. This article is devoted to the comparative analysis of the effectiveness of push and pull promotion
strategies in agri-marketing in the Russian agro-industrial compleX. The.theoretical and methodological foundations of the
use of "pushing" and "pulling” strategies are considered, their advantages.and limitations in the B2B and B2C segments
are revealed. Based on the examples of PhosAgro Group. and EkoNiva Group, an empirical assessment of the
effectiveness of these strategies was carried out using a system of quantitative and qualitative indicators (ROMI, channel
coverage, customer retention, price premium). lt-was established that the push strategy provides a faster return on
marketing investments and high conversion in the B2B segment, while the pull strategy forms a sustainable price premium
and loyalty in B2C. The feasibility of introducing an adaptive hybrid agti-marketing model that combines a dominant
strategy with elements of the opposite approach is substantiated. Practical recommendations for optimizing marketing
activities of agricultural enterprises with a forecast of economic effect have been developed. The results of the study can
be used by agricultural enterprises todimprove:the “effectiveness of marketing strategies and strengthen competitive
positions.
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BBeaeHue

ArpomapkeTuHr npegcTaBnset cobon ocobyt cepy MapKETUHIOBOM AEeATEeNbHOCTH,
XapaKTepu3yHoLLytoCcs crneLnduyeckumm 0COOEHHOCTAMM W YCIIOBUSMU (DYHKLMOHMPOBAHUS Ha
arpapHbIX pPblHKaX: BbIPAKEHHOW CE30HHOCTbLIO, ANMWHHBIMW MPOM3BOACTBEHHLIMU LMKITaMM,
Buonornyeckon NpMPOLON NPOU3BOACTBA U BbICOKOW 3aBMCUMOCTBH) OT BHELUHWUX (DaKTOPOB.
OpHoit 13 Hambonee 3HauMMbIX NPOGEM COBPEMEHHOTO arpoMapKeTWHra <0CTaércs
HegocTaToyHas paspaboTka aPdEKTUBHLIX KOMMYHUKATUBHBLIX CTpaTErMin, 0becrevdmnsatoLLmx
ONTUMasbHOE NO3NLMOHNPOBAHME U NPOLBIKEHNE CENTbCKOX03ANCTBEHHOW NMPOSYKUMM.

AKTyanbHOCTb TeMbl OOyCnoBfeHa  BbICOKUM  YPOBHEM . KOHKYPEHUMM B
arponpombiwneHHom Komnnekce (AlK), u3amMeHeHUsIMU NOKynaTenbCKuX MpPeanoyTeHuA. 1
aKTUBHbIM Pa3BUTUEM LMDPOBLIX TEXHOMOMA. OHEKTUBHOCTb MPOABVKEHNS, TOBAPOB Ha
arpapHbIX  pblHKaX  HanpsMytd  BAMSET  Ha  NPUObINBHOCTE M YCTONYMBOCTb
CENbX03Npon3BoANTESNEN, B CBA3M C YeM 0COOY0 3HaYMMOCTb NprobpeTaeT Belbop CTpaTerim
push («npotankueanue») u pull («BbiTarvBaHuey). lNpobnema 3akno4aeTcs B TOM, YTO
BOMbLWMHCTBO  OTEYECTBEHHbIX MPOU3BOAUTENEN WCMOMb3YIOT TPaAWUUMOHHbIE NOAXOAb,
OCHOBaHHble NPenMyLLEeCTBEHHO Ha push-CTpaTerusx, TOrda kak HOBbI€ TEHAEHLMM MUPOBOIO
arpoMapkeTuHra npeanaralT CMellaHHble MOAXOdbl, CoveTallme  SfemMeHTbl  0bonx
HanpaBEHWN.

HayyHast HoBM3Ha paboTbl 3aknovaeTcs B pa3paboTke aganTUBHOM rMBpUaHON Mogenu
arpoMapKkeTuHra, coyeTtatollen anemMeHTbl push- 1’ pull-ctpaternin ¢ y4€TOM POCCUIACKOM
WHCTUTYLMOHANBHOW W PbIHOYHOW [Cneunduki,, a Takke B (POPMUPOBAHMM  CUCTEMbI
cbanaHcpoBaHHbIX METPUK OLIEHKM AEKTUBHOCT MAPKETUHIOBLIX MHBECTULMIA B ATK.

Llenb, 3agaun, 06bekT u npegmeT NccneaoBaHns

Llenb nccnepoBanus: OUeHUTb CpaBHUTENBHYIO 3PGEKTUBHOCTL push- v pull-ctpaTerui
arpoMapkeTuHra “ copMupoBaTb pPeKoMeHZauM no ONTUMM3AUMKM arpOMapKETUHIOBbLIX
KaMMaHW B POCCUICKUX YCIOBUSX.

3agaym nccreaoBaHus:

1. [NpoaHanuanpoBaTth KOHUENTyanbHble pasnuuna push- u pull-ctpatern m - ux
0COBEHHOCTI B arpOMapKETUHTe.

2. OueHnTb MpeyMyLlecTBa M OrpaHUYEHUs 1CMONb30BaHUS YKasaHHbIX CTpaTernin B
POCCUMCKMX arpapHbIX KOMMAHUSAX.

3. WoeHtudmumpoBaTe hakTopbl, BAusoWmMe Ha Bblbop push- mnu pull-cTpaternin B
arpoMapKeTuHre.

4. PaspaboTtatb pekomeHaaumm no adpekTmBHoMy npuMeHeHnto push- v pull-ctpaterui
B POCCUMCKOW arpOKOMMaHuu.

Q6bekT nccnegosaHus: Mpouecc NPOABMKEHNS CENbCKOXO3ANCTBEHHON MPOAYKLUMW Ha
POCCUNCKAN PbIHOK.

Mpeamet nccnepoBanust: MexaHnaMbl M TEXHOMOTMK peanusauum push- u pull-ctpaterumn
B arpoOMapKeTuHre.

Marepuansi u meToabl UCCReAOBaHUA

B KayecTBe OCHOBHbIX METOLOB MCCMEOOBaHMA MPUMEHEHbI aHamnus creuuansHOM
nuTepaTypbl U HOPMATUBHbBIX aKTOB, CTaTUCTUYECKUM aHanm3 faHHbIX MuHcenbxo3a Poccum n
Poccrata, CpaBHWTENIbHO-KEMCOBLIN  METOA,  3KCMEPTHble  OLEHKW,  MOZEenupoBaHue
MapKETUHIOBbIX CUTYyaLN.
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B kayecTBe MaTepmanos UccnefoBaHUs BbICTYNAKT AaHHbIE OTKPbITbIX FOLOBLIX OTYETOB
K «®ocArpo» u K «3koHuBa», martepuansl cneyuanu3npoBaHHON NPecchl, oTpacneBas
aHanuTuka. PaccMoTpeHbl pasnnyHble MHAOPMaLMOHHbIE UCTOMHMKKM [1-15], BKmtovatoLme
(byHOaMeHTanbHble Tpydbl no Teopun MapketuHra ®. Kotnepa u E.M. [onybkosa,
COBpPEMEHHble uccrnefoBaHua umudgposon TpaHcdopmaumm AlK, a Takke HOpMmatuBHbIE
LOKYMEHTbI B 0611acTyh rocy4apCTBEHHON NOAAEPKKM CEMbCKOro X035MCTBa.

OcHoBHas YacTb. Pe3ynbTaTtbl UccrneaoBaHUA

Push- u pull-ctpaterum npeacraBnstoT coboit ga 0a3o0Bbix MeToda NPOABMKEHWS
NPOLYKUMM,  pasnuyalolmMxcd N0 HanmpaBrieHHOCTM  Bo3gdencTsus. - Push-cTpaterns
OpUEHTMpOBaHa Ha paboTy 4epe3 MOCPEedHUKOB, «MpOTankuBas» TOBap MO kaHaram
ONCTpMBYLMK K KOHeYHOMY noTpebutento. Pull-cTpaTerns HanpaeneHa Ha. NpsMOW KOHTaKT C
noTpebutenem, CTMMynupys Cnpoc Takum 0bpasom, YTobbl NOKynaTenb CaMOCTOSTENBHO MCKar
NPOAYKT B kaHanax cbwita [1; 2].

OcHoBHble xapaktepucTtukn push- 1 pull-ctpaternin B arpoMapKeTHIe NpeacTaBneHbl B
Tabnuue 1.

Tabnuua 1 — OTnuuua push- u pull-ctpateruit B arpoMapKkeTuHre

Push-ctpaterus Pull-ctparerus

[NpsimMasi foCTaBKa NOKynaTento [MpuBIEYEHNE BHUMAHUS
l-Iepes nocpeaHUKOB HenocpeacTeeHHoe o6pau.|,eHV|e K

noTpebuTensam
YBenuyeHne 061bEMOB NOCTaBKM YkpenneHue y3HaBaeMocTy
PesynbTat Poct obopota Yepes ToproByto cetb  PocT nHTepeca notpebutenei

cTouHwK: paspaboTaHo aBTOPOM Ha OCcHOBE [1; 3]

BbiBog 13 Tabnmupl. push-ctpaterns obecneumBaeT LUMPOKMIA OXBAT KaHasnoB cObiTa
BbicTpyto aucTpubyumio, Torga kak pull-ctpaternst hopMUpyeT YCTONUMBEIA NOTPEOUTENBCKMI
Ccnpoc v LeHOoBYO npemuio. Beibop noaxoda onpedensieTcs LeneBbiM PbIHKOM, BogxeToM,
BO3MOXHOCTSIMM 11 XapakTepoM BbIMyCKaeMoro npoaykTa.

Cneunduka arponpoMbILFIEHHOMO KOMMMEKCca HaknaabliBaeT 0Cobble OrpaHUYeHUs Ha
NPUMEHEHNE  TPAAULMOHHBIX MAapKETWHrOBbIX  cTpaTternid.  OrpaHuyeHHbId  JOCTyn K
WHGPACTPYKTYPE TPaHCMOPTUPOBKK, OrPaHWYEHHOCTb KaHamoB AUCTPUMOYLMM W HU3Kas
MoKynaTesibHasi CnoCcoOBHOCTb HaceneHns AenatoT BbiOop NpaBuUIbHON CTpaTErMn KPUTUYHBLIM
(pakTopom ycriexa [4]. Push-cTpatermv npeumyLleCTBEHHO HAXOLAT CBOE MPUMEHEHWe B
KpyMHbIX MacwTabax npou3BoACTBa (CErMEHT KPYMHOrO poraToro CKoTa, MOMOYHas
MPOMBILUAEHHOCTb, 3epHOBbIE), Toraa kak pull-ctpaterum eMOHCTPUPYIOT 3DGEKTUBHOCTL B
HULLEBbIX CErmMeHTax (opraHuyeckoe 3emnefenue, nokanbHoe hepMepckoe MpPOM3BOACTBO,
CcreunanmanpoBaHHbIe arponpoayKTbl).

[ns aMnupuyeckon NpoBEpKU rMnoTesbl O CPaBHUTENbHON 3PMEKTUBHOCTU CTpaTerun
Bbinn  BbIOpPaHbI [BE POCCUICKME arponPOMbILLNEHHbIE  KOMMAHUM, npeacTaBnstowme
NPOTUBOMOSIOXHbIE Noaxoabl K npoasukeHnio: MK «docArpoy (B2B, push-gomuHaHTa) un MK
«3koHuBa» (B2C, pull-gomuHanTa) [6; 7].
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[K «®PocArpo» — KpynHbIM NPOM3BOAUTEND MUHEpasbHbIX YO00OpeHwi, paboTaroLmi
NPENMYLLECTBEHHO C NPOGECCMOHANbHBIMKA  MOKynaTensmMu  (pepmepbl,  arpOXONAUHIH,
aunepbl). Komnanus ncnonb3ayeT KnacCuYeckyto push-cTparterio: passmBaeT AUnepckyto CeTb
(500+ aBTOPM30BaHHbIX NapTHEPOB B 60+ cybbekTax P®), npoBoauT NoneBble AEMOHCTPaLMK
(bonee 1 200 wucnbiTaHW/CE30H), y4acTBYET B OTpacneBblX BbiCTaBKaxX, NpeaoCTaBrAsieT
arpOHOMUYECKUIA KOHCAITMHT.

[K «3koHWBa» — nuaep pbiHKa OpraHU4eCcKon MOIOYHON NPOAYKLMW, OPUEHTUPOBAHHBIN
Ha KOHe4Horo notpebutens. Komnanus peanusyet pull-ctpateruo: hopMmupyeT Crpoc Yepes
BpeHa-CTOPUTENINHT, LMGPOBLIE KaHambl KOMMYHUKALMK, NPO3paqyHOCTL MPOM3BOACTBA M
paboTy C npemMuasibHbIM CErMEHTOM pUTEna.

PesynbTaThbl CpaBHUTENBbHOMO aHanu3a agdekTusHOCTU cTpatermn 3a 2022-2024 .
cUCTEMaTU3NPOBaHbI B Tabnuue 2.

Tabnuua 2 - CBoagHoe cpaBHeHUe ahpekTMBHOCTH push- u pull-cTpaTterun

LleneBoii cermeHT B2B (arponpounssoguteny, B2C/B2B2C (koHeuHble noTpebutenu, putenn)
Annepbl)

OcHoBHoW apanBep JocTynHocTb B kaHanax # MoTpebuTernbekuia cnpat + LeHHocTb bpeHaa
arpoHOMMYecKas akcnepTvsa

CKopocTb NPOHUKHOBEHUA = Bbicokas (Yepes rotosble CpegHss (TpebyeT hopmmpoBaHns
ANIepcKue cetu) 0CO3HaHHOrO crpoca)

YnpaBnsemocTb kaHanamu = Bbicokas (MpsiMble KOHTPaKTb!, . YMEpeHHas (3aBUCUT OT NOIUTUKN PUTENNEPOB)
KPI gunepos)

YyBCTBUTENBHOCTL K 3aBunCKT OT AOCTYMHOCTM 3aBucKT OT peanbHbIX 4OXOA0B HACENeHNs 1
Kpusucam KPEAMTOB U LIEH Ha CbIpbE WHALMM
Ponb undposusauum CRM, tenematiuka, E-commerce, coucetn, UGC, traceability-
pacYETHbIE. NNaTOpMbl 41 CEPBUCHI
QVnepoB
OnTtumansHas cepa CemeHa, C3P, ygobpeHus, OpraHuyeckasi/hepmepckas npoayKums,
NPUMeHeHus TEXHWKa, BETMpenapathl HuweBble nuHenkn, D2C-arpo

/cTouHVK: pa3paboTaHo aBTOPOM Ha OCHOBE [6—8]

BoiBog u3 Tabnuubl: push-ctpaterns obecneunBaet 6onee ObICTpbI  BO3BpAT
MapKETUHIOBbIX MHBECTULMIAM NpefcKasyeMblil 06bEM CObITa B KPaTKOCPOYHOW NEpCnexkTuBe,
ofgHako TpebyeT nOoCTOSHHOTO (PUHAHCMPOBAHWS AWNEPCKUX MPOrpaMM M HECET PUCKM
«pasmMblBaHUsy BpeHda Ha ypoBHe mocpeaHuKoB. Pull-cTpaterns opmupyet AONroCpoYHyH
LEHOBYIO NMPEMUIO WU YCTOMYMBOCTb K KOHBIOHKTYPHBIM KonebaHusm, Ho TpebyeT Bornbluero
BPEMEHM Ha OKYMAaeMOCTb W BbICOKOW COrMacoBaHHOCTU C PO3HUYHBIMK ceTsamu. B obounx
cnyyasx.ROMI ocTaéTcst NONOXUTENBHBLIM, HO Pa3ninyaeTcs No roPU3OHTY U CTPYKTYpe 3aTpar.

AHanm3 pOCCUMICKMX YCIOBMM peanusauuy CTpaTerMim BbISBUN Psg cneumuduyeckux
(PaKTOPOB: BbLICOKYK KOHLEHTpauuo degepanbHoro putenna (X5, «MarHut», «JleHTay),
NOrNCTUYECKME  OrPaHMYEHUsl, CE30HHOCTb MPOW3BOACTBA, BMMSHME TOCYAAPCTBEHHON
nogaepxku (nporpammbl cybcuompoBanus MuHcenbxo3a P®) v umdpoBusaumio kaHamnos
cbbita (pocT arpoTex-nnargopm «ArpoMapkeT», «Farm24y, «CoepArpo») [5; 10].

Ha ocHoBe nonyyeHHbIX pesynbTaToB paspaboTaHa aganTuBHas rmbpuaHas Mogens,
npegnonaratoLlas CoxpaHeHWe AOMUHUPYIOLLEN CTpaTer B 3aBMCUMOCTM OT CermeHTa (push
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ans B2B, pull gna B2C) ¢ ueneHanpasneHHbIM YCUIIEHMEM 31IEMEHTaMU NPOTUBOMOSIOKHOIO
noaxoga Ans JOCTWKEHUS CUHepreTndeckoro agdpekta. Moaens CTPOUTCA Ha TPEX NPUHLMNAX:
CMHEprs KaHanoB (MHTErpauus ocraitH- 1 OHNanH-kKOMMyHuKauwit), data-driven ynpasneHue
(amHammyeckoe nepepacnpegenenvne bromketa Ha ocHoBe ROMI), cermeHTHas rmbkocTb
(KoppeKTnpoBKa COOTHOLEHMS push/pull B 3aBMCUMOCTI OT NPOAYKTa 1 reorpacun).

Ons TK «®ocArpo» npeanoxeHa uHterpaums pull-anementoB yepes digital-naaropmy
(obpasoBaTenbHbIn - MopTan, MOBWUMbHOE MPUIOXKEHWE), MporpamMMmy ROSABLHOCTW  ANs
thepmepoB 1 npsaMble kKoMMmyHukauun. Ong MK «3koHuBa» pekomeHOOBaHO ycuieHve push-
HanpaeneHus Yepes trade-mapketuHr, B2B-npogaxm (HoReCa, MHCTUTYLMOHAMNBHBIN CEKTOP) 1
LMCTPUOBLIOTOPCKYHO SKCMAHCUIO B PEMVIOHBI.

[POrHO3HbIA PACYET SKOHOMUYECKOrO aphekTa OT BHEAPEHUS. [MBPUAHON. MOZENM MM
LONONMHUTENbBHBIX MHBECTULMAX B pasmepe 0,4 Mnpa pyb. Ans kaxaon KoMnaHuy NPeACTaBneH
B Tabnuue 3.

Tabnuua 3 — CBOAHbIN NPOrHO3 aIKOHOMMYeckoro 3chchekta oT rMdpmMAHON Moaenu

JononHutenbHble HBECTULUUN, Mapa py6. 0,4 0,4
MpupocT BbipyyKKU, mapa pyb6. +35 +9
Mpupoct Banosoi npubbinn*, mapa py6. +8,75 +3,02
Yucrblii SKOHOMUYECKuii apdekT**, mapa,  +8,35 +2,62
py6.

ROMI aononHUTENbHbIX UHBECTULUIA 2 087% 654%
CpOK oKynaemoctu <6 mecaues 12-18 mec

cTouHwK: paspaboTaHo aBTOpoM Ha OCcHOBE [9]

BbiBog 13 Tabnuupl: ‘BHeAPeHWe tmbpuaHon mogenu obecneymBaeT 3HAUMTENbHbIN
9KOHOMUYEeCKMA 3tpdpekT ans obenx kKomnavuin. bonee Bbicokunt ROMI y TK «®ocArpox
00bscCHAETCA 3PEEKTOM «HUSKO BUCALLMX (DPYKTOB» — KOMMAHMS HAaXOOMTCS Ha paHHEn
ctaguu digital-tpaHcdopmaumm, v aaxe 6asoBble pull-MHCTPYMEHTbI AAOT 3HAYMTENBHBIN
npupocTs CpoK oKynaemMocTy OTPaxaeT BPEMEHHOW Nar Mexay MHBECTULMAMU U NONYYEHNEM
pesynbTaTa: MeHee 6 MecsiLeB ans B2B-cermeHTa (KOPOTKMM LIMKM NPUHATUAS peLueHnin) n 12—
18mecaues ansg B2C-cermeHnTa (anutensHoe (opMupoBaHme NosinbHOCTH).

CpaBHUTENbHAs xapakTepucTuka deKToB rMOPUOHON MOLENM W YUCTbIX CTpaTerui
npeacTaeneHa B tabnuue 4.
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Tabnuua 4 - CpaBHuTeNbHaA xapakTepuctuka adeKkToB rubpuaHon moaenm

OxBaTt ayautopuu OrpaHuyeH ogHUM B2B + B2C, oHnaiH + | +25-40%
CErMeHTOM odnalH

YcTOiUMBOCTD K 3aBUCUT OT O4HOTO Ouneepcndpunkaums +30-50%

Kpusucam KaHana CHUKAET PUCKM

fbkocTb Hu3skas (nonran Bbicokan (data-driven = +40-60%

pearnpoBaHus nepecTpoika) KOPPEKTMPOBKA)

ROMI (cpepHwmit) 180-210% 205-260% +12-24%

Cpok popmupoBaHma 12-36 mecaues 8—24 mecaua CoKpalueHue Ha 20—

NOANbHOCTH 30%

UcTouHmk: paspaboTaHo aBTOpPOM

BbiBog 13 Tabnuupl: rubpuaHas Moaenb 4EMOHCTPUPYET NPEBOCXOACTBO HaL YMCTbIMY
cTpaTternsiMi no BCEM pacCMOTPEHHBIM KpuUTepuam, obecrnieumBas AMBEPCMEUKaLIO KaHaNoB
cObITa, MOBbILUEHNE YCTOMYMBOCTM K BHELUHWM  LIOKam, 1 Bonee BbICTpoe hopMupoBaHue
NOSANBHOCTM!.

BbiBoabI

1. B 3aKkniyeHne YCTaHOBIIEHO; YTO arpoOMapKETUHr obragaet (yHLaMEHTamnbHbIMY
OTIIMYUSMU OT MaPKETUHra B ApYrux oTpacnsx, YToTpedyet amddhepeHLMpoBaHHOro noaxoaa
K BbIOOpY CTpaTeru NpoABMKEHUS: AN pbiHKa CPeacTB npoussoacTsa (B2B) gomuHupyet
push-cTpaterusi, 4ns pbiHKa FOTOBOW nuteBon npoaykuum (B2C) — pull-ctpaterus.

2. OMNUPUYECKUA aHanM3 MOATBEpAW,. YTo push-ctpaterns obecneumBaeT ObICTPbIN
BbIXOZ Ha PbIHOK U BbICOKYH KOHBEPCUIO B B2B-Cermente (TK «®PocArpo»), Toraa kak pull-
cTpaterns (hopmMupyeT. YCTOWYMBYHO LIEHOBYIO NpemMuto U BbICOKYyto retention B B2C ([K
«3koHuBay). ROMI obewux crpateruid. nONOXWTENEH, HO pasnMyaeTcs MO TOPU3OHTY
OKYMaemoCT 1 CTPYKTYpe PUCKOB.

3. PaspabotaHa apanTuBHas mbpuaHas Modenb, CcoveTalowas AOMUHUPYIOLLYHO
CTpaTerMio C AMeMEHTaMy NPOTUBOMOIOXHOMO noaxoaa. MNporHo3HbIe pacyETb NOKa3bIBatoT,
YyTo €€ BHedpeHne CNOcobHO obecneynTb LOMOMHUTENbHBIA SKOHOMMYECKMA S(DEKT B
pasmepe 8,35mnpa pyb. ans MK «docArpoy u 2,62 mnpg py6. ans MK «3koHueay» npu ROMI
AONONHUTENBHBIX MHBECTULMI 2 087% 1 654% COOTBETCTBEHHO.

4. B pocCuicKux ycnosmusix Haubosee ycToinumson senseTcs rubpugHas push-pull-moaens
c data-driven ynpaBneHuem, No3BosisoLLas AMHaMUYeCKn nepepacnpesenstb MapKeTUHIOBbIN
BropKeT Mexay KaHanamn Ha OCHOBE 0ObEKTUBHBIX NoKa3aTenen aghekTMBHoCTH. [MbpuaHas
Mogenb obecneynBaeT NpMpPoCT oxeata ayanTopun Ha 25-40%, NOBbILLEHWE YCTONYMBOCTU K
kpusncam Ha 30-50% 1 yBennyeHne ROMI Ha 12—24% no cpaBHEHMIO C YMCTbIMU CTpaTErnsaMu.

5. [paktnyeckas 3Ha4MMOCTb paboTbl 3aKMYaeTCs B BO3MOXHOCTM  MPSIMOro
NpUMeHeHnst pa3paboTaHHbIX pPekoMeHZALMn arpapHbiMu  NPEANPUATUAMU  PasfIMYHOro
Macwraba. [MpeanoxeHHas METOOONOMUS OLUEHKU 3PGEKTUBHOCTM MO3BOMSET KOMMAHUAM
NPOBOAUTb ayaUT TEKYLMX MApPKETUHTOBbIX aKTMBHOCTEW W MPUHMMATL 0BOCHOBAHHbIE
peLLeHns 0 nepepacnpeneneHnmn bopKeToB.
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